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AVINOC & VOO are transforming the aviation and

solutions based on innovative and cutting-edge technologies.

Our vision
industry, make it
#reVOOIution #gamechanger
Industry
Transformation

Revolutionize the
business aviation sector
by providing real-time
data through networked,
communicating systems
to enable process
automation that leads to
increased efficiency.

Efficiency

Big Data analytics
allow optimization of
processes, forecasting,
smart resource
allocations that lead to
service improvement
and cost reductions.
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is to transform the business aviation

VISION

transparent and efficient. industry’s

Accessibility

Making business

aviation d nd

information accessible

throughout the whole

supply chain in all 4
business areas and all

modes of transport.

Transparency

Transparent information 2
throughout the whole

supply chain allows all
service providers as

well as customers to

make smart decisions. 1

Digitalization

digital formats

Data Harmonization

Integrating diverse data sources
into a unified system

Automating key processes using

3 | Automation
digital data

Converting manual workflows to

MISSION

Our mission is to organize the business aviation
information and make
accessible and useful. #VOOIlution

it universally

Security and,rivacy

Upholding high standards of
security and privacy

System Integration

Ensuring seamless communication
with external systems

industry by developing software and digital

IMPACT

Efficiency
Increase
Cost Reduction
Enhanced
‘P.roce_zss Business
Optimization Aviation

Emission
Reduction @ﬂ

Accessibility
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CHALLENGES & MARKET OPPORTUNITIES

Current Challenges Market Opportunities Digital Transformation

Market Size
Growth

Manual processes,
missing integration, no
data available, lack of

The market is expected

to grow from $24Bin Centralized data availability

Manual

digitalization and Processes Technological 23 to over $50B by
automation. Advancements 0.
Real-time Information
New technologies access & exchange

Manual processes
and system Market

disruptions hinder Fragmentation
efficient operations.

are enabling processing

innovative service

models. Networked, seamlessly
communicating systems.
Absence of 1

integrations and Lack of Real- Inefficient ¢ I% . .

. . . Process automation across
automation avoid data Time Data processes ¢ R e e
exchange. -

Digital
Outdated software Transformation Enhanc;ad integration along
need to make way for Obsolete Legacy the entire value and supply

state-of-the-art There is an chain

solutions to enable Systems Little-known increasing demand

innovation. . ) for digital innovation
industry with across the aviation
endless sector.

Lack of data availability —
prevents teh progress opportunities:

of an entire industry. Air Ambul c
ir Ambulance, Cargo

Transportation, Helicopter,
Electric Aicraft, Drones etc.
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MARKET OVERVIEW

Charter Aircraft & Charter Turnover Market Prediction

Passenger Charter Turnover
B sooM (Fixed Wing Aircraft)

Cargo 1400 aircraft
. I 1500M
Air Ambulance A IOOOT Rotary Aircraft
(Helicopter) 60
5500M ' 50
]
Passenger 4000 aircraft 50 %
- D s
Corgo N 0001 £ v
I 3670 aircraft 29
Fixed Wing Aircraft 30 24
) I - oooM
Air Ambulance I 1580 aircraft 20
2023 2027 2031 2035 2039
N 24 000M
P N 16 000
Development of the Passenger Charter Market
0 5000 10000 15000 20000 25000 until 2039: Growth!
= Rotary Turnoverin $ Rotary Aircraft in Operations The passenger charter market is experiencing

= Fixed Wing Turnover in $ = Fixed Wing Aircraft in Operations
strong growth. Globally, passenger and cargo

charter services are projected to grow at
approximately 5-7% annually. -

Confidential information, © 2025 VOO



Confidential information, © 2025 VOO

—__

THE SOLUTION

The world’s first GDS (“Global
Distribution System”) and next-
generation digital B2B marketplace
enabling instant bookings  of
business aviation aircraft.

The award-winning platform utilizes
advanced automation and various
integrations to simplify the entire
charter booking lifecycle, from accurate
charter price calculations based on
real-time aircraft availability to
seamless booking, payment and
flight organization.

VOO Flights already connects over 300
charter brokers and 170 aircraft
operators.

Advanced-Driven
Operations
Advanced-Driven

Operations enhance
efficiency in critical tasks.

Global Distribution
System
Global Distribution System

facilitates instant B2B flight
bookings.

'
&

Existing

=VOO

FLIGHTS

Big Data Analysis

Big Data Analysis enables
predictive planning for
future flights.

Automation
through
Digitalization &
Integration
Automation through
Digitalization & Integration

streamlines booking
processes.



KEY COMPETITORS & THEIR LIMITATIONS

Features

Instant Booking

Automated Pricing

Global Distribution
System (GDS)

Transparency + Security

Big Data & Al Integration

API + System Integration

Sustainability + Efficiency

Market Coverage
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VOO Flights

.1 One-click booking

L4 Yes

[ World's first GDS in
business aviation

L2 Next-gen IT-solution,
GDPR compl.+encrypted

(4 Predictive analytics
and forecasting

(1 Robust APl and a
variety of integrations

[/ Empty leg reduction
and process optimization

[ Global focus,
scalable business

Competitors

> Requesting+(manual)
quoting + e-signatures

¢ Only price indications

>{ Not available

2 Limited legacy
systems

¢ Not available

¥ Limited

2¢ Manual processes and

limited automation

2 Focus on specific
continents + fragmented

A... Strong market presence
(market leader). It primarily
handles quotation requests,
lacking automation, with no
(instant) bookings possible.

B... Operator-focused US
based ERP-software, offers
auto-calculation, limited
market coverage, API
limitations.

C... Operator-focused EU
based ERP-software, also
serves brokers, lots of
integrations, limited
automations.

D... New B2B marketplace
that still deals with quotation
requests and external,
manual calculations that
hinders automation,
transparency, efficiency and
one-click booking.

E... Same as D but B2C.

Cost Efficient

Traditional
Smart Solution

Expensive

Competitive Advantages:

VOO Flights distinctly sets itself apart from competitors:

. State-of-the-art technology, integrated with various
systems through APIs — industry-wide connectivity.

. Automation and process optimization.

. Instant booking B2B and B2C as GDS platform.

. Highly secure, encrypted data, GDPR-compliant (EU).

. Big Data, analytics and forecasting.

. All means of transport and / all business areas.

\V)



BUSINESS MODEL, REVENUE STREAM & INVESTMENT

Operations

» Customer care

» Technical support
* Talent acquisition
* Administration

* Legal

* Management

Expansion &
Branding

» Marketing activities
» Customer acquisition

+ Exhibitions and trade shows

* Local regulations and adaptions
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Seed Funding
€ 1.5 Million

Further development and
improvement of existing
features and functionalities

* Development of new;atures
and functionalities

« UX/Ul-design improvements

» Expansion of payment methods

* Implementation of Al

Infrastructure

+ Server and database management

» Cloud infrastructure

* IT-Asset management

« System architecture, API extensions

* Quality assurance, testing and maintenance
» Security and compliance

¢

VOO Flights operates a diverse and
robust revenue model, including:

. SaaS subscriptions + license
fees per user and aircraft.

. Booking fees.

. Transaction fees per payment
transaction.

o Premium transaction fees for
premium transactions.

. Premium subscription-based
SaaS offerings for enhanced
functionalities, features and
visibility.

. Premium offerings of third-party
service providers.

. Revenue from value-added
services including data analytics,
reports, forecasts, etc.

This model ensures consistent,
scalable, and profitable growth.



FINANCIAL PROJECTION AND INVESTMENT RETURNS

120.000

100.000

80.000

60.000

40.000

20.000

2025

Hm Turnover in 1.000 EUR
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mmm EBITDA

= Market share

3,00%

2,50%

2,00%

1,50%

1,00%

0,50%

0,00%

INVESTMENT OPPORTUNITIES

Target Investment:

Use of Funds:

Equity Oc:

Projected Exit Multiple:

Break-Even-Point:

Profit Potential by 2031:

Profit Potential by 2034:

€ 1.5M (Seed Funding)
Product Market Fit (PMF)
20% company share

> x20 (after 2031)

< 24 months

> € 40 million

> € 180 million



WHY INVEST NoOw?
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First-Mover
Advantage

VOO Flights' unique
position in the market
allows early capture of
market share.

Early Investment Scalable Business
Opportunity Model

Financial projections The platform's adoption by brokers and

show significant returns operators applicable to a variety of

with a strategic exit/IPO means of transp nd business areas

plan. drives exponential growth potential.‘

¢

Risk Mitigation

/ I \ An experienced management

team and industrial
y professionals ensures stability
@ and confidence in operations.




MILESTONES & TIMELINE

ldea & VOO Flights
Vision MVP + Market testing
(2031 — 2034)

Foundation MVP + Market testing PMF PMF
VOO Software Development VOO Flights

VOO Flights has outlined a strategic growth trajectory:

. 2022-2024: MVP presentation, market testing, continuous improvement and software development.

. 2024: Technology Innovation of the Year 2024 Award and Ground-Breaking Products and Services Award for the instant booking functionality.
. 2025: Seed Funding, go-to-market phase 1 (GTM-1), crucial software development + milestones.

. 2026: Product Market Fit, Series A investment, go-to-market phase 2 (GTM-2), market penetration.

. 2027: Product Market Fit (VOO Travel — B2C).

. 2029: Series B investment.

. 2031-2034: Exit / IPO — linked to the achievement of milestones.
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MANAGEMENT TEAM SO O

VOO Travel VOO Flights VOO Aviation Service VOO Aviation Service AVINOC Holding GmbH
Gernot Winter, CEO Robert Plhak, CEO Mario Pichler, COO/CPO Magdalena Mauthner, CTO Austria <:4>
AVINOC

VOO Aviation Service GmbH
Austria TVOO

VOO Flights GmbH
Austria -
=VO O

FLIGHTS
www.VOO.aero www.VOO.flights

A Visionary, Strategist and Entrepreneur and Business A certified SCRUM Product Over 10 years of software

seasoned Manager and Aviation Professional with 20 Owner & Design Manager, development experience, app

Business Advisor with over years of experience as analytical skills and user- and web development, network

25 years of experience Manager, Charter Broker, centric thinking. Passionate technology, IT security, process VOO Travel AG
throughout various Sales Agent and Aircraft about innovation and management etc. in various Switzerland
industries. Operator. efficiency. industries.

gernot.winter@voo.travel robert.plhak@voo.flights mario.pichler@voo.aero magdalena.mauthner@voo.aero www.VOO.travel
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http://www.voo.aero/
http://www.voo.flights/
http://www.voo.travel/

DIGITAL TRANSFORMATION IN BUSINESS AVIATION

COMPANY

Foundation:

MVP + Start of operations:
Headquarters:

Website:

Web-based software:

INVESTMENT OPPORTUNITIES

Target Investment:

Use of Funds:

Equity Offer:

Projected Exit Multiple:
Break-Even-Point:
Profit Potential by 2031:
Profit Potential by 2034:

VISION

Idea &
Vision

2018

Q3/2022

Graz, Austria
www.VOO.aero
www.VOO .flights

Foundation
VOO Software Development

CHALLENGES &
€ 1,5M (Seed) OPPORTUNITIES

Product Market Fit (PMF)
20% company share

> x20 (after 2031) * De-centralized data
< 24 months « Manual processes
> € 40 million

« Lack of automation
« Inefficiencies
* Legacy systems

> € 180 million

* Missing standardization

Our vision is to transform the business aviation industry,
make it transparent and efficient. #reVOOIlution

MISSION

Our mission is to organize the business aviation
industry’s information and make it universally accessible

MARKET

High growth potential — business
aviation market set to grow from $24B

to > $50B by 2035.

and useful. #gamechanger #eVOOIlution

VOO Flights

Robert Plhak, CEO
robert.plhak@voo.flights
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MANAGEMENT TEAM

Gernot Winter, CEO
gernot.winter@voo.travel

Robert PLHAK
Partner & CEO

MVP + Market testing

Fragmented, semi-digital industry

Gernot Winter
Founder & CEO

MVP + Market testing PMF PMF
VOO Flights

VOO FLIGHTS

The world’s first GDS (“Global Distribution
System”), next-generation and award-winning
digital B2B marketplace enabling instant
bookings of business aviation aircraft,
payments and flight organization.

* Automation + optimization

« Big Data + forecasting

« Efficiency throughout the sector

» 170+ operators & 300+ charter broker

* B2C booking solution ( )

The first fully integrated ALL-IN-ONE travel
app and ecosystem offering and end-to-end,
Al-powered and blockchain-backed
experience incl. business aviation aircraft
powered by VOO Flights.

Mario Pichler Magdalena Mauthner
COO/CPO CTO

=VOO

FLIGHTS

(2031 - 2034)

REVENUE STREAMS

License fees, booking fees, transaction / processing fees,
value added services (tha).

120.000 3,00%
100.000 2,50%
80.000 2,00%
60.000 1,50%
40.000 1,00%
20.000 0,50%
0 0,00%
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= Turnover in 1.000 EUR ~ mmmmmm EBITDA Market share

WHY INVEST in VOO?

* First-Mover Advantage: world’s first GDS in

business aviation — advanced product
development, growing customer base.
« Early Investment Opportunity: two more

investment rounds until exit / IPO.

» Scalable Business Model: applicable to a variety
of means of transport and business areas /
exponential growth potential.

* Risk mitigation: experienced management team
and industry professionals.


http://www.voo.aero/
http://www.voo.flights/
mailto:robert.plhak@voo.flights
mailto:gernot.winter@voo.travel
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Join VOO Flight

5 "v'n ¢

-
Act now to capitalize on this exclusive opportunity
reshape the future of aviation.

Robert Plhak, CEO .
robert.plhak@voo.flights In
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